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						CFG Merchant Solutions Upsizes Corporate Note to $30.0 Million




						

	Article by: Press Release



						
						NEW YORK, NY. March 6, 2024 – CFG Merchant Solutions, LLC (“CFGMS” or the “Company”), a technology-enabled specialty finance and alternative funding provider, announced the upsize to $30.0 million of its investment-grade corporate note. The transaction was assigned a BBB rating by a nationally recognized statistical ratings organization.

Since its founding in 2015, CFGMS has a proven track record of asset performance and profitability, and has funded more than $1.3 billion to over 31,000 small and medium-sized businesses (SMBs) across diverse industries throughout the U.S. The Company plans to use the proceeds from the issuance to support continued growth of the business.

Our business has experienced considerable growth as banks and other funders have pulled back on credit over the past year,” said Andrew Coon, Chief Executive Officer of CFGMS. “This additional capital will help us continue our momentum in serving SMBs across the U.S.”

Bill Gallagher, President of CFGMS, added, “At CFGMS, we believe our unique platform is differentiated from other funders across the space. We are pleased that institutional investors share this view and continue to support us. This flexible capital will be very valuable as we seek to gain further market share.”

Brean Capital, LLC served as the Company’s exclusive financial advisor and sole placement agent in connection with the transaction.

About CFG Merchant Solutions

CFG Merchant Solutions (“CFGMS”) is an independent, technology-enabled alternative funding platform focused on providing capital access to small and mid-sized businesses that have historically been underserved by traditional financial institutions and may have experienced challenges obtaining timely financing. The Company utilizes its historical transactional data, proprietary underwriting, predictive analytics, and electronic payment technologies and platforms to assess risk, and provide access to flexible and timely capital.  

For additional information about the Company, visit:  https://cfgmerchantsolutions.com/.

Contact:

Name: Richard Polgar

Title: Chief Financial Officer

rpolgar@cfgms.com
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						Small Business Administration Upgrades its Business Loan Marketplace




						

	Article by: deBanked Staff



						
						Add the SBA to the list of organizations capitalizing on the popularity of business loan marketplaces. The Administration recently announced the next generation of its  Lender Match tool. 

“The enhanced Lender Match will provide Americans seeking funding to start and grow their businesses with a simple, online tool that will more effectively match them with the SBA’s competitive lending products and additional offerings from a trusted network of banks and private lenders,” the SBA said. 

The updated homepage says that the tool will match applicants with competitive rates and fees while offering unique benefits like lower down payments, flexible overhead requirements, and no collateral needed for some loans.

“Borrowers will now be able to easily view all of their matched lenders in one place, allowing the borrower to find and compare lenders to help them decide where to apply for a loan. The enhanced tool will also verify borrowers and screen for fraud to streamline the process for both lenders and borrowers. Importantly, with Lender Match, small businesses that are not matched to lenders will be connected to the SBA’s local network of free advisors to help them get capital-ready.”


The SBA says that it gets 50,000 requests for capital every month through Lender Match, a platform which now has nearly 1,000 SBA lenders and 257 community-based lenders. 

Matching borrowers with lenders is big business right now. In January, for example, SoFi launched its own small business loan marketplace. 
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						A New Commercial Financing Expo Is Coming to Las Vegas This Fall




						

	Article by: Press Release



						
						Coming to Las Vegas in 2024, an inaugural commercial financing expo powered by deBanked in collaboration with the Small Business Finance Association will be held in the Fall. The conference will bring together the leading lenders, funders, and brokers from across the spectrum of commercial finance, leasing, mortgage, and revenue-based capital products. The event will replace deBanked’s annual CONNECT event that has typically taken place in San Diego. 

“We’ve had our eye on Las Vegas for a long time and resolved last September that we’d aim to go there next,” said deBanked founder Sean Murray. “We’ve built up years of experience through running the annual Broker Fair conference in New York City and this event will have everything from across the commercial finance and small business finance industries.”

“deBanked is a powerful industry leader and we look forward to working with them to produce a high level event where the commercial finance industry can learn and network together,” said SBFA Executive Director Steve Denis.

The deBanked team has produced nearly two dozen events since 2017. Additional information will be made available soon. For inquiries, email events@debanked.com or call 917-722-0808.


						


						View Post



					




				







				



					



						






						Louisiana Introduces Commercial Financing Disclosure Bill




						

	Article by: deBanked Staff



						
						Louisiana is the latest state to introduce a commercial financing disclosure bill. SB 335 is a copy & paste of the law that recently passed in Florida. 

Other states with pending legislation on the subject include Missouri, Kansas, Illinois, and Maryland.

You can read the Louisiana bill here. 
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						Cash (Basis) is King




						

	Article by: David Roitblat



						
						David Roitblat is the founder and CEO of Better Accounting Solutions, an accounting firm based in New York City, and a leading authority in specialized accounting for merchant cash advance companies. To connect with David or schedule a call about working with Better Accounting Solutions, email david@betteraccountingsolutions.com.

Tax season is upon us, and it’s the worst.

Aside from wading through scores of financial documents and dealing with a million questions, it’s a fact that our government is purposely opaque in how it accounts for the tax dollars they take from business owners, and simply don’t know what it’s like to actually have a job that doesn’t involve overegulating others. On top of that, the merchant cash advance space is a difficult one to define and operate in for its different categories of advances and investors. As a result of all this, tax season can be complicated and difficult.

It’s for this reason that Better Accounting Solutions services many cash advance businesses- so let me explain what we do and why to make it easier for our clients, and-hopefully- easier for you as well.

Loans are easy to account for: there is simply the principal amount and interest. By contrast, cash advances involve the purchase of future receivables with different metrics, durations and structures for how it is paid.

Because of this, Better Accounting Solutions are big proponents of the cash basis accounting method (if a business makes less than $10 million in actual annual revenue): only recognizing the income when it is received, instead of when the transactions are made but before any money is actually seen. 

To explain the concept, consider this example we’ve used before:

A merchant cash advance provider funds a merchant with $100,000 at a commission expense of 12% and a Closing Fee income of 10%. The bank fee income and RTR/Factor Rate is .5, while the merchant will pay back $150,000, $1,500 daily assuming a 100 day duration.

In terms of handling the books, we’d recommend recognizing the commission expense and closing fee income immediately (in most scenarios) on the day the advance is given, deducted from the funded amount.

But with the factor income, no additional income would be recognized until the full contract funded amount of $100,000 is received in the funder’s bank account (not just the amount wired). Once the contract amount is fully received on a cash basis, any payments received after that point constitute factor income or RTR income.

We recommend recognizing income and filing this way because, simply by reporting on a cash basis, you are deferring the recognized tax income.

This means that for all the deals in the process of being paid by the time the financial year is over do not need to be recognized for tax purposes until the next year when the full amount is back in your account, thereby deferring your tax liabilities.This means you have more time to spend that money and grow your actual business, which is obviously the reason we all do what we do.

When done simply, without over bureaucratic machinations, and with professional assistance, taxes don’t have to be a painful and difficult experience, and can even be a boon to your cash flow when done right.  Make 2024 the year you show Uncle Sam you know your way around the tax system, no matter what they throw at you. 

It’s essential to emphasize that this article is for informational purposes only and should not be construed as personal accounting or financial advice. It’s strongly recommended for funders and companies to seek guidance from qualified accountants or financial professionals to ensure compliance with accounting standards and tax regulations tailored to their specific circumstances.


						


						View Post



					




				







				



					



						






						Let’s Hop on a 5 Minute Call




						

	Article by: Sean Murray



						
						There’s a fantastic meme account on X where “Hunter” spreads the comedic gospel of cold calling one’s way to becoming a billionaire. Hunter suggests that true sales people take freezing cold showers, tip their landlords for sub-par living arrangements as respect for creating optical conditions to grind, and to make cold calls every day, every night, during holidays, and while being seated in an ice bath at the Cheesecake Factory.




We need to teach cold calling in elementary school pic.twitter.com/fwqaaG2uA2

— Hunter (Let's hop on a quick 5 min call) (@huntercoldcalls) February 22, 2024


 




We all know that cold showers help you become a better cold caller

But to unlock your true potential, you need to cold shower while cold calling

Introducing, the next generation of call centers pic.twitter.com/vrTwI7b094

— Hunter (Let's hop on a quick 5 min call) (@huntercoldcalls) February 21, 2024


 




A national cell phone outage just destroyed my business, my life, and the entire world

Thousands of my cold calls went unanswered today because the national cell phone network wasn't working

I would have helped each and every one of those prospects improve their lives

And I…

— Hunter (Let's hop on a quick 5 min call) (@huntercoldcalls) February 22, 2024


 

The account, which can sometimes be found trolling celebrities by asking them to hop on a quick 5 minute call in the comments, is likely relatable to any salesperson that’s experienced the rigors of the hustle. For instance, I can recall one particular day in 2015 when I was making cold calls from a waterfront skyscraper in Jersey City when a plane flew by the window and then LANDED right there in the Hudson River. What to do? Go look? Not possible. Had to make more cold calls!

That plane, of course, was flown by Captain Sully Sullenberger, of which the feat of landing there became known as the Miracle on the Hudson. I am proud to say that because I ignored all of it and continued to make cold calls while it was happening that I am now worth $463 trillion as a result. 
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						Intuit Experiences Big Business Loan Surge




						

	Article by: deBanked Staff



						
						Intuit experienced a significant surge in small business lending activity, according to the company’s most recent earnings report, originating $469M in FY Q2 2024 (which ended Jan 31, 2024) which was up from $279M in FY Q1 2024. That’s a jump of nearly 70%! Intuit makes these loans via Quickbooks Capital through a partnership with WebBank. The increase warranted no mention during the earnings call. 

The positive sentiment echoes that of its rivals, including Square Loans and Enova who both just reported their biggest quarters ever for originations.
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						My Real Estate Was Turned into an NFT. I Used that NFT as Collateral for a Loan.




						

	Article by: Sean Murray



						
						Ooops, I did it again. I bought an NFT that grants me ownership of real land in Arizona in the same manner that I previously bought land in California. But this time I went a step further, I used it as collateral for a loan. 

Thanks to a proptech company called Fabrica, the owner of a plot of undeveloped land in rural Sun Valley, AZ transferred the rights to a trust for which control is governed by whomever owns the corresponding NFT. Long story short I bought that NFT. The difference between this NFT and say some digital collectible flavor of the month is that the land has some actual value in the real world. It’s not dependent on the blockchain for its worth and I can go to Sun Valley and build something there if I wanted. But with ownership governed by the NFT, I can also do something that might be a little bit more difficult otherwise for this remote and somewhat illiquid property, and that’s access liquidity in a highly efficient marketplace.

Specifically, I offered this property up as collateral for a loan on NFTfi, a peer-to-peer NFT loan marketplace at a very modest LTV of 32%. My offer was filled and I was able to access the funds with a single click of a button. If I default on the loan, the NFTfi smart contract will transfer the NFT to the lender and with that the lender would become the legitimate owner of the property in Sun Valley. The stakes in this case are real. 

If you’re thinking about what kind of person would ever want to make this kind of loan, consider that more than $400 million worth of NFT loans have already been conducted on NFTfi since inception. The most commonly used collateral is digital artwork like cryptopunks and Bored Ape Yacht Club, which collectively represent $164 million of that total volume alone. When borrowers use this digital artwork as collateral the lender may end up stuck with an NFT with no physical connection to the real world. For an entire niche audience of lenders, this doesn’t bother them. However, as someone with a more apprehensive view toward risk in lending, the introduction of real physical collateral, actual property in the United States no less, is a game changer. 

I am not the first person to ever engage in this type of transaction. According to Fabrica, the first property-backed NFT loan was transacted in 2021. However, if I might be afforded any claim to fame it is for conducting the first ever domain name loan over Ethereum.
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